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Agenda

01 Explore the importance of having custom
content on your website

02 Discover how to use online ads to drive
traffic back to your website
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Market Yourself Online with Megaphone

In what locations do you want people to see your ad?

You can add a city or state. You can also select a point on the map. We will add a minimum of a 15 mile
radius to any point. Learn more about location targeting laws. Leads
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Measure the success of your
=== advertising efforts by tracking
leads, engagement, and more

Create beautifully branded +
professional marketing materials
by leveraging pre-designed
content templates
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Run online ads on Google, Waze, Facebook,
Instagram + Twitter, targeting specific

. . Publish your listings to Social
locations + interest. Y 9

=== Media - including free
automation options!




Megaphone: Promote My Business

|megaphone | EXIT

You'reonstep 1/3

O
e Select Template

Promote My Business What do you want to promote?

° Drlve trafflc tO yOU r... My Mobile App My Listing Search Site MYHOmSEit\;aluation
« Branded Mobile App
+ Listing Search Page e
« Home Valuation Page e

LET’'S FIND YOUR
NEXT HOME!

WHAT'S YOUR
HOME WORTH?

[your office here]

RE/MAX Y] RE/MAX e 8 RE/MAX o0
Use this template to: Use this template to: Use this tem/
« Drive traffic to download « Drive traffic to your listing * Drivetral
your App search site home
* Increase validated buyer « Increase interaction with * Increasej
leads, linked directly to your buyer lead lead gene
you generation tools

SELECT SELECT ‘

Q J

Promote My
Business
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Megaphone: Promote My Business
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Let’s give your ad a name I I I I '
r your dashboard and won't appear anywhere on your ad. In order to bes I o ow t e I e m p ate |
eb a ase ur booj profile site for your destination -

After selecting which part of your business
you’d like to promote, determine where you
want users to go when they click your ad and
where you want the ad to be pushed out to.

The rest is done for you!




ontent is King!

RE/MAX Ashley Hayes
PROPERTIES CONTACT ME ~

Search by Address, City, ZIP, and More

ABOUT ME MY REVIEWS MY LISTINGS FoLLow ME MY ViDEOS CONTACT ME

My Reviews
* %k ok ok Kk

We worked with Ashley of The Weston
Group to sell our home in Denver,
Colorado. She really went way above
the call of duty for us. Ashley negotiated
through difficulties, coordinated home..

Ashley Hayes The Highlands

Broker Associate | License #1234567
Member of The Weston Group.

RE/MAX Properties

102 Washington Way f v O @ @ in
Denver, CO 80213

& os 3332250

& (303) 363-9920
B (303) 333-4251

Julia Smith
5 Days ago

iew All Reviews (215)

Awards My Listings
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90 Clearview Drive

My Listings

SBeds 2F/1M Baths 179054 Ft

Victorian-era homes and buildings:

$565,000 soowotes  $729,999 aoonotes  $1100,000 400 wores

Develop website
content that people
want to access.

ops; art galle

. Highlands neighborhood a great destination for
Social Networks sitors. There are thre diverse districts to.
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Spotlight
local vendors

you work
Wildg

¢

Showcase
the different
communities

yOu serve

{ o)

Provide more
iNn-depth
buyer/seller
resources

o7

Spotlight
how you
market your
listings +
brand

Share local
information
+ market
reports
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Share Valuable Content + Resources

Consider common questions often
asked by your clients + build
content that helps answer those
questions. If your clients are
asking, it’s likely others are
searching online for the same
Information, too!
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Default Content for Potential Clients

Buyer’s Guide Mortgage Considerations Account Benefits

RE/MAX Q search 2 Account RE/MAX Q seancH 2 Account

RE/MAX Qstanch 2 account

Buyer's Guide Mortgage Considerations Personalize Your RE/MAX® Experience.

Check Your Credit Score
Yo

Create a Budget and Start Saving for a Down Payment Sync and Share Effortlessly

RE/MAX RE/MAX Qsearcn 2 account

RE/MAX Rl =

Considering Relocation?

Seller's Guide

Welcome to the Neighborhood!

Choose a RE/MAX Agent

; N

Seller’s Guide Relocation Information Mobile App Benefits
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. Personalize Default Content Pages

Denver Seller's Guide

Seller's Guide

From determining your home's value to closing day, learn more about the home selling process.

From determining your home's value to closing day, learn more about the home selling process.

The decision to sell your home is a big one. Whether this will be your first time on the selling side of the real estate
The decision to sell your home is a big one. Whether this will be your first time on the selling side of the real estate process or you've done it several times before, | would love to assist you with the sale of your home. As a trusted
process or you've done it several times before, we would love to assist you with the sale of your home. Our trusted RE/MAX® agent, | can help you navigate the process and help answer any questions you may have.
RE/MAX® agents can help you navigate the process and help answer any questions you may have.

Choose a RE/MAX Agent

Choose a Local Denver Agent

The best thing you can do to make the selling process as quick and as

easy as possible is to hire a real estate professional — and our RE/MAX - - .
agents are here to help every step of the way. We can offer cutting edge y The best thing you can do to make the selling process as quick and as easy as
technology, comprehensive marketing strategies, and can effectively and possible is to hire a real estate professional — and as a RE/MAX agent, | am

efficiently guide you through the real estate process. We understand the here to help every step of the way. | can offer cutting edge technology,

nuances:ofithe:marketand canwarkwithiyouitoidetermine;aicompetitive comprehensive marketing strategies, and can effectively and efficiently guide

you through the real estate process. | understand the nuances of the market

and can work with you to determine a competitive and fair price for your
home.

Before
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Highlight Local Communities

PROPERTIES

RE/MAX Ashley Hayes :& Qs Sikesam
CONTACT MF ~ l/

Cherry Creek Homes

Located right along the Cherry Creek Trail for hop-on-hop-off access to the 42-mile long paved pathway for bike riding,
running and walking.

Neighborhood Local
DeSCI’IptIOﬂ Cherry Creek Homes for Sale LIStIngS

NEWLY LISTED. PENDING PENDING

1 § ® e L ; :
1115 MONROE ST UNIT A103 155 JACKSON - 3745 E ELLSWORTH AVE APT.C 165 S HARRISON ST

15!
DENVER, CO 80206 DENVER, CO 80209 DENVER, €0 80209 DENVER, €O 80209

Loca | | n fo $1,300,000 $636,500 $334,900 $635,000 $770,000 $1,850 Exte r n a I

2Beds 2Baths 1,3335q Ft 2Beds 2Baths 1,3175qFt 2Beds 1Baths 7615q Ft 2Beds 3Baths 1,5525q Ft 3Beds 4Baths 1,9485q Ft 4Beds 5

Cherry Creek

Cherry Creek is in Denver County and is one of the best places to live in Colorado. Living in Cherry Creek offers residents an urban feel. In Cherry Creek there are a lot of bars,

restaurants, coffee shops, and parks. Many young professionals and retirees live in Cherry Creek. The public schools in Cherry Creek are above average.

Community

Videos Community

Photos

E 1
alala . =

Saved Search Block _ Contact Form
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. Megaphone: Create a Custom Ad
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||megaphone|| EXIT
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Upload Ad " .
0 Upload your image or video

Use the RE/MAX Photofy App or RE/MAX Hustle videos to create custom content

Create a Custom Ad

Image & Video Rules ~
Image Sizes: 728x90, 300x250, 160x600, 300x600, 320x50, 300x50.
Image Max File Size: 5SMB

If you goal is not to promote your
listing(s), but instead to promote
your business or you want to Create Video File Types: 3GP, AAC, AVI, FLV, MP4 and MPEG-2
your owhn artwork for a listing, then

the custom web ad is the best route rag and drop an imageor
for you. videoorjustclicktom

use a video length of 15-30 seconds

Or select from your RE/MAX Photofy content

Create a Custom Ad




Upload Ad
Media

o Custom
Image

HUSTLE

Select Destination
Website or Page

RE/MAX

Megaphone: Create a Custom Ad

Select Web
Categories

‘Youmay add up to 5 website categories

Real Estate
Websites include apartments and buying and selling homes

Home & Garden

O Websites include appliances, gardening, home repair, interior decorating, landscaping, remodeling
and construction

@] News

Websites include any sites that create and promote news media

m) Arts & Entertainment

Websites include books and literature, fine art, movies, music and television

Sports

O Websites include auto racing, baseball, icycling, bodybuilding, football, fishing, hunting, golf, horses,

martial arts, basketball, hiking and more

Travel
Websites include adventure, air travel, bed and breakfasts, camping, cruises and hotels

+ ADD A WEBSITE CATEGORY

RE/MAX

Select Location
Targeting
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Megaphone: Create a Custom Ad
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Best Practices

 Be intentional about where you

d I re Ct | ea d S Use appropriate images /1"!:\
. and ones that you may ' GLUBARERD epresent your brand
« Promote community content and egallyuse ek
" office name
events o
. . .l RE/MAX
i Have meanlngfl.” Call-TO-ACtlonS Kesptextaliontaseet NEED MORE SPACE? . Include contact info

Traci Kennedy
I can help you buy AND sell 55) 555-5555

* |Include Contact Info

° M a ke I t eye Ca tC h I n g *There may be additional requirements specific to your state.

START BUILDING AD
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Access Slides + Related Training
Materials in RE/MAX University
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Course enrollments will be shared on Monday, March 7 via RE/MAX University.




Contact Product Support

o =

Chat Call or Text Email
Reach out via the Live Speak directly with a Ermail 9
Chat feature available in team member by mdal pro uctsuslport@grer;ax.com
the Support Services texting or calling and someone will get ac to you
tile on MAX/Center. 1-888-398-7171. as soon as possible.

= H ol




* Visit your app store and download
RE/MAX, LLC Events

« Open app and search “RE/MAX R4 2022”
* Enter event password: REMAX22

* Download event (For full access to the app you must login)

#_  Download on the | GETITON
@& App Store }’ Google Play

WIFI ACCESS
Network: REMAX Password: 2022REMAX




Certified Luxury Home Marketing S...

Sun, February 26th, 8:00 AM - 5:00 PM

Certified Luxury Home
Marketing Specialist Course
(CLHMYS)

0
Be the first to rate this session!

R0 Check-ins

F 8 U OO0 ©

Note Add Bookmark Share Photo

Description

PDee. fﬁvg@f

TO TAKE THE
SESSION SURVEY!







